Top 10 Tips from 2007 National Convention
By Angie Filbrun, Supervisor UBAH
10. Belinda Ellsworth is offering Training conference calls to train you and your new recruits on the basics of getting off to a GREAT start.

9. The KEY to making more than what you spend is to not let your business be a hobby.  Hobbies cost you money.  A business should make you money. Give yourself a BONUS once you hit a certain goal! 
8. Use signs at your booths that showcase our Combined Volumes as your SPECIALS!! You are offering them a discount without it coming out of YOUR pocket!!

7. Make a list of all the unlisted schools within a 75 mile radius of your home, then call them to offer them the RFTS program!

6. Show the “kit” books at your home show, Sell the Opportunity at your Shows.
5. Get a schedule….so you know what your day will look like. 
4. Be a butterfly not a caterpillar at your booths! Your goal is to talk to everyone and let them know about how great Usborne Books are but not to be overly aggressive and chase your customers away.  Give a little info, then BACK OFF, give a little info, then BACK OFF. Do not be like a caterpillar who stays on the same leaf til it is devoured and wonders where everyone went.

3. Make home show booking calls the week after Christmas!! You’ll catch many people at home and then have a FULL Jan and Feb. calendar.

2. Do the 5/15/5 Challenge….Make 5 calls within 15 minutes each day for 5 days in a row. You’ll LOVE the growth in your business.
1. Listen to Amie Beamer’s recruiting audio from convention. She will change the way you look at recruiting..  You need to BELIEVE that we have the best products and best opportunity!! And Believe in yourself, be HONORED to share the opportunity with others.  Train your BRAIN to know YOU CAN DO IT!!

