Preschool Bookfairs
EZ Bookfair style

	+
	-

	interaction with parents

	no one-on-one

	17% commission

	25% commission as a homeshow

	high sales credit (great for earning trip)
	2 hours outside house for homeshow

	10 hours (5 outside house)
	

	increase customer list
	

	get FREE books for school/center
	

	introduce these families to these GREAT books
	

	Only need few titles for small display
	


WHAT DO I DO?

1. FIND A LOCAL PRESCHOOL/DAYCARE AND MAKE THE CALL

1.HI, ________________. I am ________________ with Usborne Books.  Are you familiar with Usborne?

1a. If yes, ---- Are you currently working with an Usborne rep?  1c.If yes------- Great, I’m glad to hear that.  Good luck in your future events. 2d. If no….. proceed to 2.  
1b. If no, Great….proceed to 2

2a.  I am a local rep with Usborne books and I would like to come by for about ten minutes to show you a sampling of our books and tell you how you can get these wonderful educational books for free?  Do you have time tomorrow morning that I could stop by?  How about 10??

I want to get the books in front of them and tell them about our bookfairs in person.  

2. THE APPOINTMENT
I take five books with me.  

       Jobs People Do -  Fred The Firefighter


Touchy Feely - That’s Not My….


Picture Book Series - The Butterfly



I Can Draw Animals


Beginner series - Tadpoles and Frogs

I do my best to keep it to the ten minutes I asked the director for in the phone call.  I show her the books. 

 I explain that:

· this is just a sampling, over 1300 titles in catalog that they can order from

· that most of these are available in library binding if the center is looking for a book that will last longer in the classroom

· that  can bring in books that pair well with their upcoming curriculum

· parents can view all titles and order online from my website.

I then give them a folder with the following documents that I quickly go over with them.

· Why Usborne Books?  --- I don’t read over these.  Most of the points I went over when she looked at the books.
· Book Fairs tailored to your needs! ---I reiterate that I do all the work.  I explain that this is an order only bookfair.  They will have their books in two weeks! (I try to turn it around in ONE!)   All of my EZ preschool book fairs have gone over $500.  They average over $1000.  NO SHIPPING/HANDLING CHARGE.  They get UP to 50% FREE of ANYTHING IN OUR CATALOG.
· The BookFair Schedule – I walk them through the week.  Really my only time is there on the first day when I set up the display and help the older children with their wish list.

· The Parent Letter – lets parents know that there will be a bookfair.

· Sample wish list for the child – I keep 10 of 15 titles below $10 so everyone that wants to can participate

· CLASSROOM WISHLIST  - VERY IMPORTANT   You want the director or individual teachers to make out their wish lists ahead of time so you can post them in the classrooms.  Then, parents have an opportunity to buy a book that the teachers will be using in their classrooms.  I also place a label in the book showing that the book was donated by the student for the bookfair.  

· Duck reminder to go home on Thursday with students. I also post these around the school.

After we have gone over all this information, I ask what month they would like to have their bookfair.  I bring out my calendar and then suggest a date in that month.  

I leave a catalog(s) with them so they can get their wishlist together.

I thank them for their time and let them know I will be by the week before the bookfair to put up posters and get their wishlist.  I will call them two weeks before to make sure they are working on their wishlists, tell them about new titles, etc.

3. THE BOOKFAIR

· I use laminated home office posters and post the week prior to the bookfair.  
· I ask the center to make the copies for me.  I will provide colored paper for them if they do not have any.

· My display (depending on space) is a 6ft table with tabletop rack and floor rack.  Fits well in hallway!

· I always give each child a duck sticker after we have completed their wish list.

· I keep a catalog at the display for parents to add to their orders.  

· Provide extra order forms (Most people will forget/lose their own!)

· I provide a manila envelope for the director to collect orders.  
· I’ll call throughout the week for any questions.

